
Profile – Jason Bennett (Founding Partner, Managing Director);

Jason has been working in the property industry for over 25 years, holds the following 

qualifications:

• Bachelor of Business (Major in Land Economics)
• Graduate Diploma in Finance & Investment 
• Qualified Survey Chainman
• Responsible Manager  - AFSL
• Licensed Real Estate Agent

With his beginnings in property agency, Jason as joint principal built two significant 
property agencies that covered both the residential and non-residential property markets 
[1991-2002]. These agencies managed over 1,500 residential properties and 230 
commercial, retail and industrial buildings. 

Jason has provided property consulting and agency services to banks, high net worth’s and 
the funds management industry. Through his appointments Jason worked throughout the 
USA managing a portfolio that grew from 260,000 sqm to 400,000 sqm, ~US$760,000,000. 
To be able to deliver leasing and sales strategies for the portfolio was the need to 
understand and work with the capital structure to achieve the results.

The significant experience in direct property and the financial markets gained around the 
globe over the last 20+ years enables Jason to assess situations quickly, determine a course 
of action and implement the strategy. An in depth knowledge of direct property assets and 
the financial mechanics of investment property is the key to providing his clients with the 
outcomes to deliver the most from their property or portfolio. 



Profile – Derek Beresford (Partner);

Derek has over 25 year’s extensive experience in the Property sector gain qualifications in a 
number of areas, including:

Associate Diploma in Valuation
Bachelor of Communications
Licensed Real Estate Agent

With beginning’s in traditional property agency and working for top tier developers Derek 
has gain extensive experience across a number of areas in the real-estate sector including 
residential, commercial and retail sales and leasing.

Derek has over 15 years experience in residential agency sales and marketing working for 
some of the most successful agents in Australia.

More recently running the sales departments for a number of large developers and public 
companies he has carved out a specialist service being the investment sales manager and 
strategist for these companies bringing additional sales across varying projects through 
Australia and New Zealand. 

Derek’s clear understanding of residential investment markets combined with strong 
project marketing experience enables him to understand investment requirements and 
source property’s specifically for strong investment growth and returns for our clients.



Mike is 56 years old and lives with his wife and children at Paradise Waters on Queensland’s 
Gold Coast. He has been involved in many areas of real estate and property investment 
since the mid Eighties starting out with agency work with LJ Hooker which involved both 
residential sales and led to development research and marketing.

Mike’s expertise lies in the area of selecting the right type of property and matching it with 
the right type of buyer. He likes to get to know people on a personal level and make sure 
they are investing for all the right reasons. He is constantly monitoring the market to find 
the best choices available – this may involve direct property investment, property 
syndication or joint ventures with land owners and money partners. If applicable this can 
then benefit third parties investors.

Profile – Mike McDonald (Property Consultant) Qld;

Profile – Joe Gavan (Property Consultant) Vic;

Joe has been investing in property for over 25 years.  He has a degree in Computer Science 
and enjoys showing people how simple it is for anyone to enjoy the many benefits of 
controlling investment properties.

His first property cost just $42,000 in St Kilda Road Melbourne and formed the basis of 
many more investments over the following years.  Joe ran one of Australia’s most 
successful PC companies until one of his friends pointed out that Joe’s investment 
properties were making more money than what Joe was, even though he was working 6 or 
7 days a week flat out.  That friend accumulated over 300 properties and always had plenty 
of spare time to travel, pursue his hobbies and run significant charitable enterprises. Joe 
subsequently sold his business and spent more time where the money was and has built up 
his own property portfolio. Joe has been helping ordinary Australians streamline the 
process of investing in property for nearly 10 years now and is a strong addition to the 
Investor Advocate team. 


